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MIDAYIKUNNAM P.O,
THALAYOLAPRAMBU,
KOTTAYAM ,
KERALA 686605.  

PH.NO 04829 237044

Mob : 8086176041                                                           Email:manojmanyathattu@rediffmail.com
PROFESSIONAL OVERVIEW 

· A dynamic professional with over 18 years of rich experience in Strategic Planning, Sales & Marketing Business Development, Channel Management & Relationship Management.

CORE COMPETENCIES  

Strategic Planning 

· Establishing area/ regional strategies for achieving topline & bottom line targets.

· Business planning and assessing revenue potential within business opportunities. 

· Analyzing & reviewing market response & communicating the same to the distributors.

Sales & Marketing 

· Managing the sales and marketing operations for promoting products and accountable for achieving business goals and increasing sales growth.

· Implementing marketing strategies to drive volumes & achieve high profitability.

Business Development 

· Formulating strategies & reaching out to the unexplored market segments for business expansion.

· Exploring new business opportunities in various segments along with concerned branches.

· Providing a systematic retail network planning, exploiting market opportunities at low cost and establishing competitive intensity, achieving long-term volumes, market share and ensuring profits.

Channel Management 

· Handling distributors on a daily basis as per the company norms; monitoring potential distributors for smooth distribution of sales & marketing activities. 

· Identifying and appointing dealers / distributors; establishing strategic alliances / tie-ups with financially strong and reliable channel partners, resulting in deeper market penetration.

· Conceptualising, planning and organising promotion activities by developing new communication mix and new strategies for brand launch. 

Relationship Management 

· Handling customer queries for better turnaround time and customer satisfaction.

· Identifying prospective clients, generating business from the existing clientele to achieve business targets.

· Interacting with the clients on a regular basis & providing redressal to all their queries, complaints & handling all client relation.

      Updating clients on the market development
EXPERIENCES

1 Presently working as Branch Manager In Cosmo electro Industries Pvt Ltd 

Job Profile :

· Control Outstanding
· Building Better Rapport with Company and Dealers.

· PJP Implementation
· Control Inventory
· Arranging proper product display.

· Settlements of accounts and regular follow up.

· Preparing Targets for dealers.
· Motivating Dealers for achieving targets.

· Appointing C & F in assigned Area

· Market price reporting.

· Appointment of Distributors in assigned area
2. Five Years Experience in Polycb Ltd as Manager Sales. from 2014 to 2019
Job Profile :

· Appointing  Dealers  in assigned area

· Building Better Rapport with Company and Dealers.

· Proper Coverage to the market
· Ensuring Proper Supply.

· Arranging proper product display.

· Settlements of accounts and regular follow up.

· Preparing Targets for dealers.
· Motivating Dealers for achieving targets.

· Appointing C & F in assigned Area

· Market price reporting.

· Appointment of Distributors in assigned area
   3. One Year Experience as SR.SALES EXECUTIVE in JSW Cement Ltd.(July 12 May 14)
Job Profile :

· Appointing  Dealers  in assigned area

· Building Better Rapport with Company and Dealers.

· Proper Coverage to the market
· Ensuring Proper Supply.

· Arranging proper product display.

· Settlements of accounts and regular follow up.

· Preparing Targets for dealers .

· Motivating Dealers for achieving targets.

· Appointing C & F in assingned Area

· Market price reporting .

· Conduct Mason Meet & Engineers Meet

4 .Two Years Experience as SR.Sales Executive in ACC Cements Ltd.(From OCT 10 to June 12)
Job Profile :
· Appointing  Dealers  in assigned area

· Building Better Rapport with Company and Dealers.

· Proper Coverage to the market
· Ensuring Proper Supply.

· Arranging proper product display.

· Settlements of accounts and regular follow up.

· Preparing Targets for dealers .

· Motivating Dealers for achieving targets.

· Work out Schemes for Dealers
· Market price reporting .

· New Product Launching
5.Four Years Experience as SR.SALES OFFICER in PIDILITE INDUSTRIES LTD.(From Sep 2006 to Sep       2010).

Job Profile :

· Appointing  Distributors in assigned area

· Building Better Rapport with Company and Dealers.

· New Product Launching.

· Ensuring Proper Supply.

· Arranging proper product display.

· Settlements of accounts and regular follow up.

· Preparing Targets for the Year.

· Motivating Distributor for achieving targets.

· Work out Schemes for Dealers
· Give training & motivation to Distributor sales persons.

6. Worked as a Sr. Sales Executive in V-Star Creations Pvt. Ltd.  ( Division of V-Guard Industries Ltd.)  Oct                         2001 to Aug. 2006.
Job Profile:
· Appointing promising Dealers in Assigned Area.

· Van Supply
· New Product Launching.

· Ensuring Proper Supply.

· Arranging proper product display.

· Settlements of accounts and regular follow up.

· Preparing Targets for the Year.

· Motivating Dealers for achieving targets.

· Work out Schemes for Dealers.

· Give training & motivation to Dealer’s sales persons.

· Installing Hoardings at suitable locations.

· Arrange POPs for Dealer.

· Controlling group of Jr. Executives.

ACHIEVEMENTS :

In V-Star I have developed a well-motivated dealership network in Central and South Kerala and have increased the product sale 30%. Successful Launching of new products and building better relationship with Dealers.
7 .Three Years experience as a Sales Executive in “JEEVANS HOUSE”        Kothamangalam ,  Kochi
     ( From  1997 To 2001).

Job Profile:

· Taking orders from retail outlets.

· Appointing Distributors.

· Train and motive distributor sales persons.

· Arranging Product display.

· Settlements of accounts.

· Ensure proper supply.

· Cross – checking counters.

· Preparing targets for Distributor.

· Arranging Van sales for the distributor.

EDUCATIONAL QUALIFICATIONS

· B.Sc. Physics from M.G. University, Kottayam

· Pre-Degree from Kerala University, Trivandrum

· S.S.C from Board of Public Examinations, Trivandrum.
TECHNICAL QUALIFICATIONS

· Post Graduate Diploma in Computer Applications. (PGDCA).

Languages Known:

Malayalam, English, Hindi.
PERSONAL PARTICULARS

Marital Status


:
Married


Date of Birth & Age

:
04-01-1972, 48 Years.


Religion & Caste


:
Hindu, Brahmin.


Current Salary


:
10.50Lakhs


Expected Salary


:
Negotiable
Driving License NO

:            KV/1767/06

Passport Number                           :           A3425720     
    
Notice period


:           30  Days
 REFERENCES

1
Mr. Jose P Anthony



Area Sales Manager,



Pidilite Industries Ltd.,



Mobile – 9745402721.


2.
Mr.Renjith,



Regional Sales Manager,



Thoshiba,



M’ble-09894055611.
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